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Year-to-Year Sales

The Leaves have Fallen and so Have Our Home
Sales.
3rd Quarter Highlights:
•

U.S. News & World Report ranked Colorado Springs as #2 in their 2018 Best Places to Live
report. In 2017 it ranked #11. Much of this they attribute to the low cost of living, the
low unemployment rate, and the variety of recreation and entertainment options. This
demand amongst buyers continues to fuel our market. Last year a home stayed on the
market for an average of 22 days during the 3rd Quarter. This year that time has been
bumped only slightly with homes selling after 23 days on average.

•

Along with an increased pace, the median home price has increased by nearly 12%
from 2017 to 2018. Only a year ago at this time it was $268,000 and has rocketed to
$298,000. The lack of inventory has made sellers more brazen in what they will ask for
their homes. Subsequently, buyers have been pressed to increase their budgets if they
want to secure a residence. While the market steadily heated up during the spring and
summer months, we are now seeing these higher prices have a slowing effect on that
momentum.

•

2018’s 3rd Quarter reflected the cyclical cooling of our market with 4,493 homes selling
in El Paso County. This is quite a bit less than 2017’s 3rd Quarter of 4,978 home sales.
While seasoned Realtors are accustomed to seeing activity reduced in the fall, this is
a sharper drop than in previous years. With a steadily increasing median home price,
there are fewer homes coming into the market at a price that first-time homebuyers can
afford. This cooling is happening in the larger markets of Colorado Springs and has not
yet hit the higher price points. Home sales from $500K-$749K have actually increased
from 298 homes in 2017 to 340 in 2018. Sales from $750K to $1M have increased from
41 homes in 2017 to 61 in 2018, and sales from $1M to $1.5M have nearly doubled from
15 homes in 2017 to 24 homes in 2018.

Days on Market

Median Sale Price

Statistical Summary
After the summer ends and school begins it is not unusual to see real estate sales decline.
The large push from buyers to close on a home and be settled before school starts is met with
a contrasting lull as the dust and leaves settle. Nonetheless, buyers are still eager to relocate
to Colorado Springs and they need homes. As experienced Realtors we advise sellers relative
to the supply and demand manifest in the slower autumn months. The reduction in

Key Transactions
Address

Area

Size (SF)

Sold Price

Days on Market

735 S Bear Paw Ln

High Valley Park

6,274

$1,650,000

229

1665 Vine Cliff Ht

Flying Horse

6,992

$1,610,000

10

19619 Glen Shadows Dr

Hawk Ridge

7,483

$1,560,000

108
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inventory is perceived by many sellers as the opportune time to see how much a buyer is willing to pay for one of the few homes on the
market. Accordingly, it should come as no surprise that while sales declined, the prices aggressively increased. At the 2018 Annual UCCS
Economic Forum, Dr. Tatiana Bailey further detailed the variables of this correlation. “The increase in housing sales and prices reflects lower
mortgage rates, an increase in population, higher employment levels, and a decline in available housing for sale. National experts are citing
average price increases for all of 2018 in the 5.0 percent range across the nation.”
Home values are understandably a strong indicator of the health of the economy in the Pikes Peak Region and should rightly be celebrated.
Monitoring the affordability to live here will also sustain the momentum our market has experienced. While the increasing home prices are
welcomed, we must encourage vigilance across the dynamics that make Colorado Springs a desirable and affordable place to live. Dr. Bailey
addressed this in the forum. “The housing opportunity index for 2018 Q2 showed that Colorado Springs is still quite affordable compared to
the other MSAs with 60.7 percent of the homes sold affordable to families with our local median income. Similarly in the U.S. at that time,
57.1 percent of the homes sold were affordable for families earning the national median income. Despite recent increases in home prices, our
region is still relatively affordable. Having said that, the double-digit increases we have seen in local home prices is good reason to monitor the
trend of growing unaffordability locally and indeed nationally. First time buyers across the U.S., who are typically younger, have low ownership
rates (36.5% in 2018Q2) and this is important to address in the long term.”
The cooling that is occurring in our real estate market is an ideal time to compose ourselves. We can make deliberate plans in our community
which will foster growth and advancement. We can vote in a manner that will keep Colorado Springs an affordable place to live and to operate
businesses, while also supporting improvements to the qualities and attributes that make the Pikes Peak region attractive to new-comers. As
we acknowledge the cyclical slowdown, we can plan for the next upturn.
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LAND TERMS AND DEFINITIONS
Paper Lot: A paper lot refers to a residential or commercial lot that has
received all necessary municipality approvals, (i.e. masterplan, zoning
and engineering) to begin installing services (sewer, water and electric)
and hardscape (curb, gutter and paving) for finished lots. Typically the
platting fees have been paid to the municipality to provide services to
the paper lots.
Finished Lot: Typically, a finished lot refers to a residential or commercial lot that has received all necessary municipality approvals and all of
the on-site improvements (i.e. curb, gutter, sewer and water stubs, etc.)
have been completed for a home to be constructed, sometimes referred
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to as “permit ready”. The individual or home building company will
still be responsible for the final grading of the home and municipality fees that are due when the permit is pulled, (i.e. water and sewer,
application fee, etc).

On-Site Improvements: On-site improvements are the constructed improvements within the boundaries of the property which benefit only
that property and include services (i.e. sewer, water and electric, etc.)
and hardscape (i.e. curb, gutter and paving, etc.) for finished lots.

Off-Site Infrastructure: Refers to infrastructure (water, sewer, drainage,
curb, gutter and paving, etc.) that may be required by the approving
municipality to be constructed “off-site” of the actual parcel as part
of approval process for the actual development parcels. This is very
typical in many fast growing areas to assist municipalities in sharing
costs of infrastructure with the developers of numerous properties that
benefit from the improvements.

* Quantum Commercial Group Inc. (QCG) & CoStar may revise reported
quarterly and final year-end figures. Reproduction in whole or part is
permitted only with the written consent. Some of the data in this report
has been gathered from third party sources and has not been independently verified by Quantum Commercial Group makes no warranties or
representations as to the completeness or accuracy thereof.
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